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BRIEF OVERVIEW OF THE GROUP 
 

Merko Ehitus focuses on general contracting of construction and on providing complete solutions in professional construction and 

real estate development. Long - term experience in various  countries, a wide scope of construction services, flexibility, reliability 

and meeting the deadlines and primarily quality have helped group companies to achieve a strong position in the Baltics. 

Depending on the requirements of the contracting entities, t he group companies perform both small -scale construction works as 

well as large scale, complicated and innovative projects, with a focus on general contracting and project management. Merko 

Ehitus is among the leading residential construction companies in the Baltic States.  

 

AS Merko Ehitus is responsible for the development and implementation of the strategies of various group companies primarily 

through allocation and long - term planning of resources. The shares of Merko have been listed on the Tallinn Sto ck Exchange since 

1997. The group employs more than 850 people. 

 

The group comprises construction and property development companies providing complete construction solutions in Estonia, 

Latvia and Lithuania, among which the groupǨs largest construction sector companies are AS Merko Ehitus Eesti (100%), SIA Merks 

(100%), UAB Merko Statyba (100%) and the companies belonging to the AS Merko Ehitus Eesti group: Tallinna Teede AS (100%) and 

AS Merko Infra (100%).  

 

Merko Ehitus is the company with  the highest owners' equity in the Estonian construction sector and is able to finance projects by 

itself  in long- term . We are conservative in involving debt capital. We ensure that we would have sufficient necessary resources for  

continuously invest ing in attractive projects.  

 

Merko Ehitus Eesti group is the market leader of the Estonian construction sector with about 6% of the total volume of the 

Estonian construction market as of the end of year 2013. In Latvia and Lithuania, Merko Ehitus operates throug h its subsidiaries SIA 

Merks and UAB Merko Statyba, focusing selectively on projects where the competitive advantage is perceivable as compared to 

other market players.  

 

International quality, environmental protection and occupational safety certificates I SO 9001, ISO 14001 and OHSAS 18001 have 

been assigned to the groupǨs larger construction companies. 

 

 

MERKO EMPLOYEES ON SITE 
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VISION 
Our vision is reliable solutions and quality performance for 

your ideas. 

 

VALUES 
RESPONSIBILITY 

We decide based on business thinking, awareness and ethical 

beliefs. We offer enduring and environmentally friendly 

solutions.  

 

KEEPING PROMISES  

We give realistic promises to the shareholders, contracting 

entities, cooperation partners, employees and we keep o ur 

promises. Good solutions are born in cooperation, the keeping 

of one's promises is mutual.  

 

COMPETENCE 

We value quality and professionalism. We constantly develop 

our professional knowledge and skills.  

 

INITIATIVE 

We manage processes and we are result -oriented. We accept 

the challenges which presume more.  

 

CREATIVITY 

We are open, innovative and creative in working out and 

implementing the solutions. We have a will  to carry out 

forward - looking  ideas. 

  

 

STRATEGY   
The business strategy of AS Merko Ehitus subsidiaries is focussed on improving profitability and enhancing the efficiency of the 

cost base, offering general contracting services in the field of construction of buildings and infrastructure facilities and developing 

residential real estate in its home markets Estonia, Latvia and Lithuania.  

 

 

LONG-TERM FINANCIAL OBJECTIVES UNTIL 2018 
At the meeting held on 8 April 2013, the Management Board and Supervisory Board reviewed the company's strategic development 

direction s and approved long-term financial objectives until 2018.  

 

Considering the weak growth prospects of the Baltic construction and real estate market  in the coming few years , the overall  low 

interest rate environment, as well as the company's high equi ty base, the strategy and financial objectives are focused towards 

improving return on invested capital and on increasing  the efficiency of the balance sheet.  

 

The confirmed objectives were set based on the following assumptions regarding the external environment during the next five 

years: 

Á There will be no significant growth in the Baltic States during  next two years.  

Á The high proportion of public procurements in construction orders will remain, however their volume from the second half of 

2013 will temporarily decline with the current European Union (EU) financial framework period ending. The funding 

channelled into the economy as a whole will remain at the previous level in the new EU financial framework period (2014 -

2020), however their structure wil l change. The activity of private contracting entities developing and launching larger 

projects will recover slowly.  

Á Supply exceeds demand in the construction sector and excess capacity of fixed assets will continue. Increasing competition in  

the construct ion market will put the profit margins of construction companies under pressure.  

Á Moderate growth in the number of transactions and rise in prices in the apartment market of the Baltic States will continue, 

especially in capital cities.  

 



AS MERKO EHITUS CONSOLIDATED ANNUAL REPORT 2013 

 

5 

 

The long-term finan cial objectives of AS Merko Ehitus relate to the period until 2018 and are reviewed annually based on the 

market situation, the financial condition and strategy of the company.  

 

Á average return on equity of  the period of at least 10%  

Á dividend rate: 50 -70% of annual profit  

Á equity ratio: at least 40%  

 

 

average return on equity of  the 
period 2013 -2018 of at least  

10%  

dividend rate  

50-70% 
of annual profit  

equity ratio  
at least  

40%  
 

 

The group's return on equity was 8.8%  in 2013. The objective of return on equity  achieved was lower than the long -term goal due 

to project management risks that materialized on one general construction segment project in the last quarter of the year, th us the 

profit from that segment was below the target. At  the same time, the profitability and the return on equity were better than in the 

previous year  in 2013. 

 

The rest of the financial goals were achieved: the dividend rate was 70% and the equity ratio was 50. 9%. 

 

  

 

A LARGE PROJECT IN PROGRESS, DUE TO BE COMPLETED IN 2014: CONSTRUCTION OF POWER SYSTEMS WITH NECESSARY 

EQUIPMENT FOR OIL SHALE AND BIOFUEL HANDLING SYSTEMS IN THE TERRITORY OF ESTONIAN POWER PLANT. 
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STATEMENT OF THE CHAIRMAN OF THE 

MANAGEMENT BOARD 
 

 

 

Dear shareholders,  

 

 

Reviewing the last financial year, I am pleased to say that we managed to continue to improve 

our financial results in 2013 despite the difficult situation in the construction market in the 

Baltic States.  The net profit of Merko Ehitus increased by 36% compared to the previous year, 

which received a significant contribution from our civil engineering and road construction 

segments and also the residential construction business in all three Baltic States.  

 

Despite the significant decline in state construction contracts due to the change to the new 

multiannual financial framework of the European Union, our subsidiaries as a whole managed 

to maintain the volume of construction contracts at the same level as t he previous year, which 

will continue to support our leading position in the Baltic construction market in 2014. The 

proportion of private contracting entities in our total construction volume has continued to 

increase in the last few years. I am pleased a bout th e latter  as Merko has historically been a 

reliable partner to private contracting entities for  whom we have built quality office buildings, 

shopping centres, hotels, logistics centres and other large and small buildings across the 

Baltics.  

 

Developments in the apartment market of the Baltic States can also be considered positive as improved demand enabled us to 

launch various new apartment development projects. This progress  was expected. Homes built by Merko continue to be 

characterised by their hi gh construction quality, good living environment and reasonable price level. Our goal for the next few 

years is to continue to offer  new contem porary h omes to our customers in Tallinn, Riga and Vilnius.  

 

The general construction segment was a disappoint ment for us in the last year . The project management risks materialis ed for  one 

of the large project, thus the overall profitability of the general construction segment was materially below expectations. As a 

result, the group failed to meet its long - term ret urn on equity goal last year. On the level of material subsidiaries, we have 

implemented several changes to avoid similar risks from materializing in the future and we continue to work on that in the fu ture. 

 

Last year, we continued our efficiency improvement programme 

whereby we reviewed the management structure of the group 

companies and decided to exit from subsidiaries that are 

strategically immaterial. We will continue to carefully monitor 

the company's cost base, in consideration of declining margins 

and persistently increasing pressure on construction companies' 

profitability.  

 

In evaluating the near - term prospects of the Baltic construction market, we continue to expect that state construction contracts 

will temporarily decline. This forces us to adjust, be efficient and continue to look for new investment opportunities. Last year, we 

decided to enter the electrical construction market in Latvia and made several investments in residential development. We wil l 

continue to look for good investment opportunities.  

 

Merko Ehitus won Estonia's most competitive construction company title  second year in a row last year. We do not take this title 

for granted, it was the result of our employees' devotion and daily work. A contributing factor was a good relationship with our 

customers , to whom w e want to continue to be reliable and profession al partners.  

 

 

Sincerely, 

Andres Trink 

  

 

ANDRES TRINK 

AS MERKO EHITUS  

CHAIRMAN OF THE 

MANAGEMENT BOARD 

The award of Estonia's most 

competitive  construction company 

was the result of our employees' 

devotion and work, as well as our good 

relationship with customers.  
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MANAGEMENT REPORT 
BRIEF OVERVIEW OF 2013 
 

PROFITABILITY 

Net profit was EUR 10.4 million (2012: EUR 7.6 million), up 

36.3% from the previous year  in 2013. 

 

REVENUE IS UP 

In 2013, the revenue was EUR 262.7 million (2012: EUR 249.1 

million), up 5.5% from the previous year.  

 

STRONG CASH POSITION 

At the end of the period, the group had cash equivalents of EUR 

46.6 million and equity of EUR 121.9 million (50.9% of the 

balance sheet total). Comparative data at the end of 2012 were 

EUR 35.3 million and EUR 116.9 million (52.0% of the balance 

sheet total), respectively.  

 

 

ORDER BOOK 

In 2013, group companies signed new contracts in the amount 

of EUR 254.4 million (2012: EUR 247.4 million) and as at 31 

December 2013, the group's order book stood at EUR 213.7 

million (31 December 2012: EUR 189.9 million). 

 

GROUP STRUCTURE 

Streamlining of the corporate structure for th e purposes of 

more effective management and lower administrative 

expenses. First changes are under way and the implementation 

of the action plan will continue in 2014. The action plan does 

not concern material subsidiaries and does not have a material 

near- term effect on the group's financial results.   

 

2013 DIVIDEND RATE 70% OR 

0.41 EUROS 
PER SHARE 
 

 

DIVIDEND PROPOSAL 

The Management Board proposes to distribute to shareholders 

EUR 7.3 million (EUR 0.41 per share) in dividends from retained 

earnings in 2014. This is equivalent to a 70% dividend rate for 

2013. 

 

 

  2013 2012 CHANGE 

Revenue million EUR 262.7 249.1 +5.5% 

Gross profit  million EUR 22.7 17.9 +26.9% 

Gross margin % 8.6 7.2 +20.3% 

Parent company's net profit  million EUR 10.4 7.6 +36.3% 

Net margin  % 4.0 3.1 +29.3% 

Earnings per share EUR 0.59 0.43 +36.3% 

Dividends per share EUR 0.41* 0.30 +36.7% 

* pursuant to the Management Board's proposal  

 

  31/12/2013  31/12/2012  CHANGE 

Return on equity (annual)  % 8.8 6.8 +28.7% 

Equity ratio  % 50.9 52.0 -2.0% 

Order book million EUR 213.7 189.9 +12.5% 

Total assets  million EUR 239.2 225.0 +6.3% 

Number of employees  people 860 915 -6.0% 

Calculation of ratios is provided on page  103 of the report.  
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THE MAIN FACTORS INFLUENCING THE CONSTRUCTION MARKET 

IN 2013 

THE MOST IMPORTANT INDICATORS INFLUENCING THE CONSTRUCTION MARKET 

 2013 2012 

 Estonia  Latvia  Lithuania  Estonia  Latvia  Lithuania  

GDP annual change in current prices  +0.8% +4.1% +3.3% +3.9% +5.2% +3.7% 

Construction price index annual change +5.2% +2.6% +4.2% +4.6% +6.8% +3.7% 

Labour force  +13.4% +5.9% +7.5% +6.3% +15.8% +4.2% 

Construction  machines +4.7% +2.2% +1.8% +7.2% +12.2% +2.9% 

Building materials  +1.2% +0.9% +2.9% +3.7% +0.7% +3.6% 

Source: Local national statistical offices.  

The Baltic economy experienced growth in 2013 , but the rate of GDP growth slowed in all three countries. The growth was slowed 

by reduced export and smaller  investment s. Government investment s declined due to lower external financing. Companies' 

investments grew only  slightly because existing capacity is underutilised. 2013 was a year of adaptadion  to market reality whereby 

the proportion of new large government contracts declined and the company had to actively search for  new opportunities to 

improve efficiency and f ind new sources of revenue.  

 

Despite the overall slower economic growth, construction volumes grew in all three Baltic States , but remain substantially lower 

than the level experienced during the boom years of 2007 and 2008. In 2013, construction with own resources was performed in 

the Baltic region for EUR 5,652 million which is EUR 576 million higher than in 2012. In 2013, the Baltic construction market grew by 

11.3% in current prices (2012: 13.1%). Although the Lithuanian construction market declined by 4.1% in 2012, in 2013, the Lithuanian 

construction market showed the highest increase in the Baltics at 15.9%, whereas the Est onian construction market grew by 7.6% 

(2012: 24.5%) and the Latvian construction market grew by 10.4% (2012: 27.2%). In 2013, construction with own resources was 

performed in Lithuania in current prices for EUR 2,110 million (2012: EUR 1,821 million), in Estonia for EUR 1,998 million (2012: EUR 

1,857 million) and in Latvia for EUR 1,544 million (2012: EUR 1,398 million). Whereas in 2012, Estonia was temporarily the largest 

construction market of the Baltic States, in 2013 Lithuania was once again the large st. The Lithuanian construction market made up 

the largest share of the Baltic construction market with 37.3% (2012: 35.9%), followed by Estonia with 35.4% (2012: 36.6%) an d the 

Latvian market still makes up the smallest share of the Baltic construction ma rket with 27.3% (2012: 27.5%).  

 

In a year, the volume of construction performed by Estonian companies in foreign countries increased by 18.5% % in current prices , 

Lithuanian exports increased by 34.6% and Latvian exports decreased by 7.3%. While year -over-year, the construction market has 

been growing, quarterly comparison within a year shows that construction volumes have been declining in all Baltic States, a trend 

deteriorated by the end of the current European Union financing framework and overall decli ne in number of public procurements.  

 

In 2013, construction works per capita were performed for EUR 1,511 in Estonia, EUR 759 in Latvia and EUR 713 in Lithuania (in 2012, 

in Estonia, Latvia and Lithuania for EUR 1,404, EUR 687 and EUR 610, respectively).  

 

 

 

Source: Local statistical services.  

Activity in the real estate market continued to grow moderately in 2013, mainly due to continued low base interest rates and 

limited supply in the apartment market in recent years. Both the number of transactions an d the average price per square meter 

increased.  
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Source: Local central banks. 

Whereas in recent years the balance of loans granted by banks in Estonia for real estate development has continually declined , 

2013 saw a stabilisation in the loan balance. The banks continue to be reluctant to finance residential development projects of 

smaller developers or require a large number of preliminary sales contracts  (up to 50% of total project  volume ) and a higher own 

contribution. This trend gives Merko group a competitive advantage in launching new development projects in the market and 

supports the launch of new development projects in all the capitals of the Baltic States.  

 

The balance of housing loans in the Baltics as a whole in 2013 has continued t o drop, declining by EUR 238 million in a year (2012: 

EUR 743 million) to EUR 16,855 million. The decline continues to be attributable to Latvia where the loan balance declined by  EUR 

312 million (2012: EUR 646 million). The housing loan balances in Estonia and Lithuania, however, saw a small upturn in 2013 by 

EUR 50 million in Estonia (2012: decline of EUR 36 million) and EUR 24 million in Lithuania (2012: decline of EUR 60 million). People's 

confidence in the economy is recovering  and the willingness to l end is returning. At the same time, it must be noted that although 

demand for loans has increased, the proportion of loans in buying real estate or construction is substantially lower than in the 

boom years, which means that more investments are made on eq uity.  

 

Positive developments on the Baltic real estate markets provided confirmation that the decisions of Merko Ehitus in 2013 to l aunch 

new apartment developments in greater volume than recent years in all three capitals of the Baltics were correct. The  estimated 

average price increase of apartments in new developments in the Baltic States in 2013 was ca 20% in Estonia, ca 5% in Latvia and 

ca 3% in Lithuania. 

 

 

 

Source: Local statistical services.  

 

OUTLOOK FOR 2014 

In 2014, the economies of the three Baltic countries are forecast to grow 3 -4% (average). Economic growth in Scandinavia will 

slow and this is reflected by the worsening economic confidence indices. The Finnish economy is experiencing a general stands till 

and Sweden and Norway are experiencin g a cooling of the real estate sector, which may impact the credit markets in 2014. The 

Scandinavian construction market is expected to post no growth next year. Euro base rates remain low, although we continue to  

believe that there are still inflationary risks in the longer term. The outlook of the Russian economy is mainly related to the oil 

price. RussiaǨs economic growth rate has decreased recently, however RussiaǨs inflation rate has remained higher and there is 

pressure for the weakening of the rouble . Real estate market in the large cities of Russia continues to be supported by strong 

internal demand and a growing middle class who wants to improve their living conditions. On the other hand, potential mutual 
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sanctions between Russia and the western cou ntries in relation to events in the Ukraine have increased the uncertainty with 

regard to future developments. As the Baltic States all have small and open economies and are largely dependent on our close 

economic ties and trade with neighbouring countries , the economic developments in both Scandinavia and Russia have a direct 

effect on us.  

 

For 2014, we are forecasting a 10-15% decline in the volume of Baltic construction contracts, which is primarily related to the 

expected decrease in the volume of publ ic procurement tenders resulting from the expiry of EUǨs 2007-2013 budgeting period and 

the uncertainty regarding the allocation of funding of the new EU financial framework period 2014 -2020 for construction market 

investments. During the new EU financial framework period (2014 -2020), the amounts made available to all Baltic States from the 

EU's budget will increase but at the same time the focus has somewhat shifted due to the strategy and development of both the  

EU and the Baltic States.  

 

In the new fina ncial framework period, there will be less EU funds going to the construction market and there will also be fewer 

large-scale infrastructure projects. The purpose for the use of grants in the new financial framework period in Estonia, Latvia and  

Lithuania will be to become free of dependence on European funds, to provide a development impetus for the future and carry out 

reforms ensuring development that would also ensure the sustainability of public finances. In the new financial framework per iod, 

greater focus in making investments will be on the sustainability of investments made even without EU grants. It is monitored that 

investments made have an overall positive effect on the economy and society and do not exert undue stress on the state budget  in 

the form of subsequent high fixed costs. In addition to EU structural funding, the Baltic States will  have an additional opportunity  

during the new financial framework period to raise funds from the Connecting Europe Facility, on the account of which of the large 

projects it would be possible to fund , for example , the construction of Rail Baltica if Baltic States can reach an agreement 

regarding construction of the railroad, as well as to construct a new high voltage power line between Estonia and Latvia. From the 

point of view of the development of the construction sector in the near term, it is paramount to start preparing for construc tion 

projects being financed as part of the new financial framework period and the call for tenders by the government in 2014. As new 

projects require extensive preparation, we estimate that there will once again be more public procurements from 2015 and 2016 .  

 

In 2014, the launch of projects activated in 2013 by private contracting entities will continue as they will see opportu nities for 

making investments in the commerce, logistics and other commercial space segment on favourable terms in light of general 

weakness in the construction market. The total number of projects launched by private contracting entities has significantly  grown 

in the last year. Of the construction contracts signed in 2013, at 31 December close to half are connected to private contracting 

entities. However, private contracting entities will certainly not be able to make up in full for the reduction in gove rnment 

contracts, especially in regard to water management projects . 

 

The profitability of construction companies will on average probably remain below the last yearǨs level depending on price 

competition. This will provide a competitive edge to construction companies in the market that are efficient and have flexible cost 

base. Competition on the Baltic construction market will cont inue to be tough and bidding for construction tenders will be 

aggressive. Since customers remain focused on the lowest construction cost, it is still difficult to stand out in the competition with 

other general contractors.  

 

Considering the continued high customer demand with regard to guarantees and lengthy payment terms, the stress on 

construction companies' working capital continues to be high and capability for cash flow management is required to remain 

compet itive . As a result, we maintain a stable equity base and use our group's strong financial position as a competitive advantage 

in negotiations over payment terms.  

 

Taking into consideration the weak growth outlook of the construction sector, the wage pressure is likely  to remain modest in 

2014. Moreover, we are not forecasting input prices in construction to change significantly. Although one could assume that i nput 

prices decline due to the weakness in the construction market, as a result of the general price inflation  and trends in the labour 

market, this is not to be expected. Depending on what the Scandinavian economic growth looks like, in particular in the 

construction sector, it could most of all in Estonia cause an increase in employees heading abroad and thus pu t pressure on 

construction labour costs. Subcontractors' prices have not declined in step with general contractors in 2013, which means tha t it is 

above all the profitability of general contractors that is under pressure.  

 

Because the road construction se ctor suffers from excess capacity of fixed assets, profitability requires continued reduction of 

machinery and the efficiency of the cost bas e. In road maintenance, several long -term maintenance tenders will be carried out in 

2014, which may result in cert ain re-distribution of market shares. In road investments, we expect more small -scale construction 

and repair work.  

 

In the field of electrical construction, investments and orders for modernisation and development of main and distribution gr ids 

are ongoing in all three Baltic countries , where there is close competition between a limited number of companies.   
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The activity level of the apartment market in all three Baltic 

States continues to improve. Despite of consumers remaining 

price-sensitive, demand fo r quality residential premises in good 

locations remains high in the capitals of Baltic States. 

Developers are now starting new projects with more 

determination in all three Baltic States but above all in the 

capitals which increases the supply of new apar tments.  

 

Whereas in 2014 we see continued demand, a higher supply of 

apartments in the future may in turn result in pressure on sale 

prices and a lengthening of selling periods. Apartment buyers 

are increasingly more focused on construction quality (energ y 

efficiency, sound insulation) and make their buying decisions 

based on infrastructure availability (parking, services, logistics) 

in the area.  

 

Good availability of bank loans due to the strong  capitali sation  

of banks and improved loans - to-deposits rati os is also 

continuously supported by a low Euribor level, at the same time 

customers in Latvia are less inclined to take loans than in 

Estonia and Lithuania. Apartment market demand is also 

positively impacted in addition to above by the lack of 

alternativ e investment opportunities, increase in incomes and a 

general improvement of the level of confidence.  

 

 

APARTMENT BUILDING AT TARTU MNT. 50A, TALLINN 

 

In the Latvian apartment market, the share of foreign investors who invest with the objective of acquiring a residence permit for 

the European Union continues to support the market of new apartments although this segment is not dominant in the apartment 

market. Additionally, the increased lending of banks to individual customers could improve the Latv ian apartment market ; so far 

the volume of new home loans has been modest. The apartment market in Vilnius, the capital of Lithuania, continues to be acti ve, 

above all in the cheapest price segment that has seen a surge in supply in recent years; also the sale of apartments as so -called 

Ǫgrey boxǫ remains a dominant feature. In Lithuania, individuals' investments in real estate may also be spurred by the planned 

adoption of the Euro from 2015.  

 

As the largest general contractor, AS Merko Ehitus Eesti, subsi diary of AS Merko Ehitus, is well positioned in the Estonian 

construction market and is capable of competing in all activity segments. In Latvia, SIA Merks, a subsidiary of AS Merko Ehit us, 

belongs to among four to five leading general contractors and we b elieve that we can improve our position, considering the 

volume of contracts won in 2013. In Lithuania, UAB Merko Statyba, a subsidiary of AS Merko Ehitus, has focused its constructi on 

activities mainly on apartment development and building (general constr uction) segment that continue to experience tough 

competition in tenders. In the Lithuanian market, the position of general contractors is also continuously impacted by the ac tivities 

of the so-called advisers that represent contracting authorities and com plicate the possibilities of general contractors to win 

favorable construction contracts.  
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OPERATING RESULTS 

REVENUE AND PROFIT 

 

 
 

In 2013, the revenue of Merko Ehitus was EUR 262.7 million. (2012: EUR 249.1 million). 80.7% of the period's revenue was generated 

in Estonia,  16.9% in Latvia and 2.4% in Lithuania (2012: 81.1% in Estonia, 15.4% in Latvia and 3.5% in Lithuania). As compared to 

2012, the groupǨs revenue increased by 5.5%, including a 4.9% increase in Estonia and 15.9% increase in Latvia and a 26.4% decline 

in Lithuania. It is one of the group's strategic objectives to increase the proportion of revenue generated in Latvia and Lit huania.  

 

The groupǨs revenue growth compared to the previous year can be mainly attributed to projects of the general construction, real 

estate development and road construction segments while revenue in the civil engineering segment has substantially declined, 

mainly due to the completion of large -scale projects financed from EU structural funds and reduction of vol umes. As a continuing 

trend, private sector contracts became more active during the period but the majority of revenues remains tied to projects 

financed from EU structural funds, i.e. government contracts. In light of the 11.3% growth in the Baltic constr uction market, it must 

be noted that for the first time in the last three years the group's revenue growth lagged the growth of  the construction market. 

However, the external environment has improved in the last few years and strengthened the recovery in v olumes  of the group,  

which are nevertheless lower compared to the pre -crisis years.  

 

 

 

Civil engineering contributed 36%, general construction 33%, road construction 19% and real estate development revenue was 

12% of the groupǨs revenue. 67% related to new construction and 33% renovation and reconstruction works of the construction 

activities.  

 

 

 


























































































































































































