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Key facts

Wide scope of 

construction services:

• General construction

• Engineering 

construction

• Road construction

• Real estate projects

Share quated on Nasdaq 

OMX Tallinn since 1997

Revenue in 2016

€252 mln

EBITDA 2016: 

€11 mln

The largest listed construction 

company in the Baltics 

Home markets: Estonia, Latvia,

Lithuania, 2016  Norway

31.12.2016: 

797 employees

Net Profit 2016:

€6.1 mln

Construction digitalization, BIM



Merko value offering
Service over full life cycle of construction projects
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What we provide

 We are a project management company - we take full 

responsibility to deliver the Project.  Subcontractors & 

own workforce

 Design & build:  from idea to planning to engineering 

design to site works to warranty

 We develop homes for sale directly to consumers under 

our own brand

 Selective co-financing

How we differentiate:

 strong quality control system: embedded in culture

 experienced project managers and engineers

 scale and influence on subcontractor market

 leader in visualization, digitalization of processes

 strong financial capability relative to peers

 strong residential developer brand

 segment-wise and geographically balanced business

Merko is actively using Building Information Modeling (BIM) with the 

intention to offer clients more integral, higher-quality service and 

improve co-operation between different parties.



Key financials
2016 results below management expectations mainly due to 

lower execution rate of existing contracts 
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MARKET

Reconstruction of Leisi 110 kV substation



Market: construction services
2014-2016: weak demand in infrastructure, quite healthy residential market,  

tough price competition in commercial and industrial buildings 
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Source: Local statistical services



Housing market Baltics
Our focus on capital cities.  Growth in Tallinn and Vilnius, still slow in Riga

8Source: European Commission Directorate-General for Economic and Financial Affairs / Eurostat
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BUSINESS SEGMENTS

T1 shopping and entertainment centre



Estonian construction services
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Construction services include:

• Buildings and different facilities;

• Infrastructure engineering projects, including 

water, environmental and electrical projects;

• Road construction and maintenance

• Includes one-off projects in Finland

• 49% of 2016 revenues

• Private and public clients.  2012-2016: 

revenue base changed from mainly public 

infra to private commercial 

Öpiku Maja office building (2018)



Other markets construction services
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Construction services include: 

• Buildings and different facilities

• Infrastructure engineering projects, including 

water, environmental and electrical projects in 

Latvia

• 2016 acquired a small Norwegian general  

construction company

• 21% of 2016 revenues

• Private and public clients, different client

segment focus on each market

Radisson Blu Hotel Lietuva extension in Vilnius (2018)



Largest construction projects in progress
Continuing active tendering in all markets
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Maakri business complex (30m, 2018)T1 shopping and entertainment centre (70m, 2018) Ventspils music school and concert hall (26m, 2018)



Real estate development
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Development of real estate owned by group:

• Core business residential apartments

• Some commercial real estate development 

projects on own land plot

• Long-term investments (PPP).

• 30% of 2016 revenues

Jahu 1A apartment building, Tallinn



Apartment development & sales
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 Sales growth reflects capturing residential 

market growth in the Baltics.   

 New plot acquisitions in Lithuania since 2013

 2016 new land plot acquisitions for EUR 19m: 

EUR 17m in Estonia and 2m in Lithuania. 2017 in 

Latvia for EUR 4m. Total ca 2000 apartments.

 A solid basis for long term supply. 

Mainly technical yoy

volatility in new 

launches



Largest residential projects in progress
2017 target to launch 650-700 new apartments, subject to permits
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Riga, „Gailezera nami“ residential development,
96 apartments (2017-2018)

Noblessner Home Port, Tallinn: 220 apartments
(2017-2018)

Rinktines Urban, Vilnius: 120 apartments 
(2018) 
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SHAREHOLDERS AND DIVIDENDS



Shareholders and share price
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Shareholders
No of

shares

% of total

31.12.2016

% of total

31.12.2015
Variance

AS Riverito (management) 12 742 686 71,99% 71,99% -

ING Luxembourg S.A. AIF Account 974 126 5,50% 5,50% -

Firebird Republics Fund Ltd 389 432 2,20% 2,24% (6 272)

Skandinaviska Enskilda Banken AB, Swedish clients 260 813 1,47% 1,45% +4 160

SEB S.A. UCITS client assets 232 222 1,31% 1,48% (29 000)

Firebird Avrora Fund Ltd 220 519 1,25% 1,25% -

State Street Bank and Trust Omnibus Account a Fund No OM01 153 018 0,86% 0,86% -

SEB Elu- ja Pensionikindlustus AS 143 887 0,81% 0,82% (1 133)

Clearstream Banking Luxembourg S.A. clients 143 054 0,81% 0,80% +1 345

OÜ Midas Invest 138 185 0,78% 0,46% +56 500

Total largest shareholders 15 397 942 86,98% 86,85% +25 600

Other shareholders 2 302 058 13,02% 13,15% (25 600)

Total shares 17 700 000 100,00% 100,00%

Total 1,813 shareholders, 

increased by +11.6% from 

31.12.2015

Market Cap EUR 161m

(31.12.2015: EUR 150m)

+6.7% during 12M



Dividends
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 The Management Board proposes to pay EUR 7.3m 

as dividends (EUR 0.41 per share) giving 2016 

dividend rate of 119% and yield* 4.5%.

 Higher than policy rate pay-out reflecting 

following factors:

 Group’s 2016 return on equity level;

 Group’s relatively comfortable liquidity position;

 Mixed construction market outlook, where civil engineering 

procurement volumes may start picking up while 

commercial is likely to slow down.

* Using share price as at 31.12

** 2016 figures based on Management Board proposal



Outlook

Estonian construction services

 Focus on internal efficiency in a price-driven market, including 

further implementation of BIM processes

 Expect slower demand in new commercial buildings

 Develop capability to participate in infrastructure tenders

Other home markets

 Continue search for growth outside Estonia

 In Latvia we compete in most larger private and public sector 

tenders in buildings segment 

 In Lithuania we have a strong market share in private 

international projects.  In 2017 started to participate in public 

tenders

 In Norway long-term goal is to develop main contractor capacity 

for new buildings and operate as a local company

 Continue searching competitive advantages in the Finnish 

market

A trusted brand and high construction quality in apartment 

development

 Real estate development remains our key business area

 2017 plan to launch construction of 650-700 (incl. joint 

ventures) new apartments and the investment in apartment 

construction in the range of EUR 45m

 Land plot acquisitions to support long-term strategy
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Maakri Kvartal business complex (2018)



THANK YOU!
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Contacts

21

Signe Kukin

Chief Financial Officer

E-mail: signe.kukin@merko.ee

AS Merko Ehitus

Delta Plaza, 7th floor

Pärnu road 141, 11314 Tallinn, Estonia

Phone: +372 650 1250 

group.merko.ee

Andres Trink

Chief Executive Officer

E-mail: andres.trink@merko.ee



Disclaimer

 This presentation has been prepared by AS Merko Ehitus (the Company) solely for your use and benefit for information purposes only. By accessing,

downloading, reading or otherwise making available to yourself any content of the presentation, in whole or in part, you hereby agree to be bound

by the following limitations and accept the terms and conditions as set out below.

 You are only authorized to view, print and retain a copy of the presentation solely for your own use. No information contained in the presentation

may be copied, photocopied, duplicated, reproduced, passed on, redistributed, published, exhibited or the contents otherwise divulged, released or

disseminated, directly or indirectly, in whole or in part, in any form by any means and for any purpose to any other person than your directors,

officers, employees or those persons retained to advise you, who agree to be bound by the limitations set out herein.

 The presentation does not constitute or form part of, and should not be construed as, an offer, solicitation or invitation to subscribe for, underwrite

or otherwise acquire, any securities of the Company or any member of its group nor should it or any part of it form the basis of, or be relied on in

connection with, any contract to purchase or subscribe for any securities of the Company or any member of its group, nor shall it or any part of it

form the basis of or be relied on in connection with any contract or commitment whatsoever. Any person considering the purchase of any securities

of the Company must inform himself or herself independently before taking any investment decision. The presentation has been provided to you

solely for your information and background and is subject to amendment. Further, the information in this presentation has been compiled based on

information from a number of sources and reflects prevailing conditions as of its date, which are subject to change.

 The information contained in this presentation has not been independently verified. The information in this presentation is subject to verification,

completion and change without notice and the Company is not under any obligation to update or keep current the information contained herein.

Accordingly, no representation or warranty, express or implied, is made or given by or on behalf of the Company or any of its respective members,

directors, officers or employees or any other person as to the accuracy, completeness or fairness of the information or opinions contained in this

presentation, and any reliance you place on such information or opinions will be at your sole risk. Neither the Company nor any of its respective

members, directors, officers or employees nor any other person accepts any liability whatsoever for any loss howsoever arising from any use of this

presentation or its contents or otherwise arising in connection therewith.

 This presentation includes "forward-looking statements," which include all statements other than statements of historical facts, including, without

limitation, any statements preceded by, followed by or that include the words "targets," "believes," "expects," "aims," "intends," "will," "may,"

"anticipates," "would,“ “plans," "could" or similar expressions or the negative thereof. Such forward-looking statements involve known and unknown

risks, uncertainties and other important factors beyond the Company’s control that could cause the actual results, performance or achievements of

the Company to be materially different from future results, performance or achievements expressed or implied by such forward-looking

statements. Such forward-looking statements are based on numerous assumptions regarding the Company’s present and future business

strategies and the environment in which the Company will operate in the future. By their nature, forward-looking statements involve risks and

uncertainties because they relate to events and depend on circumstances that may or may not occur in the future. Accordingly, any reliance you

place on such forward-looking statements will be at your sole risk. These forward-looking statements speak only as at the date as of which they are

made, and neither the Company or any of its respective agents, employees or advisors intends or has any duty or obligation to supplement, amend,

update or revise any of the forward-looking statements contained herein to reflect any change in the Company. Past performance of the Company

cannot be relied on as a guide to future performance. No statement in this presentation is intended to be a profit forecast.
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